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Stout is pleased to present our Specialty Distribution Industry Update 

for Q2 2025. Drawing on our team’s national representation of leading 

distribution businesses, ongoing dialogue with top industry 

participants, and detailed analysis of subsector performance, we have 

outlined key takeaways below, followed by an in-depth review of 

macroeconomic and subsector trends, recent M&A, and public 

company performance.

❖ North American deal activity compressed in Q2 2025, with deal 

volume down ~12% and aggregate transaction value falling ~2% 

from the first quarter. The slowdown stems from a deliberate move 

toward more cautious M&A strategies, prompted by continued 

uncertainty in the economic policy environment. 

❖ A few recent high-profile deals have drawn added attention to the 

Specialty Distribution industry in particular. In Q2 2025, SRS 

Distribution, a subsidiary of Home Depot, announced its intention 

to purchase GMS for $4.3B, furthering the ongoing consolidation 

within the Building Products Distribution sector. In the Energy 

Distribution space, Sunoco LP agreed to acquire Parkland 

Corporation for $9.1B, which transforms the sector, as Sunoco is 

slated to become the largest independent fuel distributor in the 

Americas.

❖ Although North America’s M&A market softened in Q2, optimism 

is building for the second half of 2025 as prior hesitation tied to 

high interest rates and shifting trade policies begins to ease. With 

greater clarity on these economic factors, companies and 

sponsors alike will be motivated to take action.

We hope you find this edition useful and that it provides a valuable 

resource for keeping up with the market. We look forward to staying 

connected and invite you to reach out directly if you’d like to discuss 

our insights on current industry trends, M&A opportunities, or our 

relevant experience.
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U.S. Macroeconomic Backdrop

Real U.S. Quarterly GDP Growth
(Annualized quarterly percentage change)

Source: S&P Capital IQ

U.S. Unemployment Rate and Consumer Confidence
(Percentage of unemployed persons in U.S. labor force; index of consumer sentiment)

Source: S&P Capital IQ

Purchasing Manager’s Index and Industrial Production Index
(PMI reflects health of manufacturing and services sectors from 0 – 100 [>50 represents expansion]; 

IPI measures levels of industrial production indexed to 100.0 in 2017)

Source: S&P Capital IQ and Federal Reserve Economic Data

Unemployment Rate Consumer Confidence

PMI IPI

Market Conditions Began to 

Stabilize in Q2 2025 Relative 

to the Volatility Seen in Q1, 

as Businesses Adjusted to 

Newly Imposed Tariffs and 

Gained Greater Clarity on 

Inflationary Trends

❖ The U.S. economy 

rebounded in Q2 with GDP 

expanding at an annual rate 

of 3.3%, reversing the prior 

quarter’s contraction, 

supported by a stronger 

trade balance and pulled-

forward spending due to 

anticipated tariff impact.

❖ While unemployment 

remained relatively flat, the 

market saw fewer active job 

listings, signaling a potential 

cooling in the demand for 

labor. Consumer 

confidence exhibited 

choppiness quarter-to-

quarter as international 

trade deals were negotiated 

and finalized.

❖ PMI edged lower QoQ, 

slipping below the neutral 

50 mark, while overall 

industrial activity held 

steady, highlighting the 

ongoing complexities 

underpinning the current 

macroeconomic 

environment.
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U.S. Macroeconomic Backdrop

Real U.S. Inflation Rate
(Annualized quarterly percentage rate)

Source: S&P Capital IQ

Producer Price Index: General Long-Distance Freight
(Indexed to 100.0 as of 6/30/1992)

Source: Federal Reserve Economic Data

Real U.S. Imports of Goods and Services
(Billions of chained 2017 dollars, seasonally adjusted)

During the Quarter, The U.S. 

Economy Reacted to Several 

Major Policy Events, 

Including “Liberation Day” 

and the “One Big Beautiful 

Bill ” However, the Longer-

Term Implications of the 

Measures Remain Uncertain

❖ While the average tariff rate 

stabilized around 15%, the 

interest rate environment 

saw continued ambiguity as 

the Fed kept rates 

unchanged despite growing 

pressure to cut given the 

recent inflation data.

❖ Inflation continued to taper 

through Q2, posting an 

annualized rate of 2.4%, 

which was below 

expectations. These results 

indicate a cooling trend, 

with housing and services 

prices moderating, though 

tariffs and labor constraints 

remain a concern.

❖ Following the 

Administration’s trade policy 

shift, the U.S. trade deficit 

fell to its lowest level in 

nearly two years, with 

overall imports declining 

over 30% and tariff revenue 

approaching $100 million 

through the second quarter.

     

     

     

Source: Federal Reserve Economic Data
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U.S. Specialty Distribution M&A Update

Historical Aggregate M&A Transaction Volume
(Number of announced M&A transactions; target based in the U.S.)

Source: S&P Capital IQ

Source: S&P Capital IQ, average multiple reflects TTM period ending 6/30/2025

Historical Average EV/LTM EBITDA Multiples

M&A activity within Specialty Distribution through Q2 lagged levels seen during the same period in 

2024 but was in line with 2023 results. Through Q2 2025, there were 267 deals announced compared 

to 299 announcements though Q2 2024. Average valuation multiples ticked 0.2x higher QoQ but 

remain meaningfully off the FY 2024 levels of 11.0x. As certain facets of the market show signs of 

strength, others require continued caution, which has contributed to the modest increase in valuation 

multiples. Additionally, certain financial sponsors remain on the sidelines as elevated financing costs, 

soft portfolio performance and associated challenges, and heightened due diligence scrutiny continue 

to temper activity and competitiveness in the M&A market. However, top-tier assets remain highly 

sought after, as buyers focus on growing through acquisitions, exploring new markets, diversifying 

their products, scaling operations, and enhancing their competitive standing.

Within Specialty Distribution, M&A momentum maintained a modest pace, with the Building Products 

and Industrial sectors standing out due to a series of notable transactions. White Cap (Clayton, 

Dubilier & Rice) has remained one of 2025’s stronger acquirors, making three additional Building 

Products acquisitions since the first quarter. 
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Market Summary & Perspectives

PUBLIC MARKET

M&A MARKET

❖ The S&P 500 rose 6.8% from Q1 2025 to 6,205 through June 30th, 2025. This recovery was largely 

driven by policy shifts and easing trade tensions along with renewed investor confidence which further 

bolstered performance.

❖ The S&P 500 and other major indexes reached lows in early April following the Trump Administration’s 

“Liberation Day.” Shortly thereafter, the markets began to recover, notwithstanding persistent 

choppiness largely stemming from the ever-changing trade policies. Underlying private demand has 

exhibited softness, which will need to be taken into consideration as policymakers and businesses 

make decisions.

❖ Despite progress on inflation and tariffs, and continued public market performance, the Federal 

Reserve continues a “wait-and-see” approach, preferring to balance labor market data against inflation 

data as it comes in. Although, recent commentary and attitude has signaled a rate cut in Q3 which the 

markets have already begun to price in. 

❖ On a YoY basis, the Specialty Distribution Subsector Indexes experienced positive results with six of 

the seven indexes showing strong gains ranging from 23% to 38%. The TMT subsector was the only 

segment that experienced a negative result, posting a YoY 3% decline. Additionally, companies across 

subsectors delivered solid revenue growth QoQ.

❖ Despite headwinds from tariffs and recession concerns weighing on the market through Q2, the sector 

is expected to gain renewed momentum in the second half of 2025 as pressures ease. Looking ahead, 

M&A activity for the full year may fall more in line with 2023 volumes given the modest second quarter 

results—though it’s worth noting that last year marked a 19% increase over 2023. 

❖ Private equity buyers remain engaged, albeit cautiously, driven by a desire to deploy significant dry 

powder while grappling with a declining rate of capital distributions to LPs. Delivering liquidity and 

returns will likely be the top motivating factor as sponsors make exit decisions in H2 2025. On the buy 

side, sponsors are expected to continue focusing on high-quality assets in sectors more insulated from 

fluctuations in trade policy.

❖ Many portfolio company vintages post 2020 are approaching a five-year or older hold period – this has 

yet to materialize into a meaningful uptick in the level of M&A activity through Q2. Creativity in deal 

structure is also emerging as a theme given the increasing use of minority investments, structured 

equity, mid-hold co-investments, and alternative financing sources. Continuation vehicles continue to 

account for a significant portion of private equity exits given challenges surrounding traditional exits.

❖ With lingering geopolitical and tariff concerns, M&A remains the viable lever for companies to 

accelerate growth and sustained value creation. In this environment, businesses that employ proactive 

strategies—using acquisitions to diversify supply chains, expand sourcing options, and capture 

evolving demand and market opportunities—will have a significant advantage over those with 

defensive positioning.
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Company Spotlight: Positive Q2 Sales & EBITDA 
Performance

Companies Quarterly Highlights Select Commentary

LTM Data:

Sales: $30,211M

EBITDA: $2,937M

• MRQ sales Δ: +4.3%

• YTD sales Δ: +2.7% 

• MRQ EBITDA Δ: +6.7%

• YTD EBITDA Δ: -3.7%

“We are pleased with our continued market 

outperformance and solid growth in the 

quarter. Our markets remain dynamic and 

uncertain, but given the strong performance in 

the quarter, we are updating our full year 

guidance. We now expect low to mid-single-

digit revenue growth, up from our prior 

expectation of low single-digit growth.”

LTM Data:

Sales: $32,243M

EBITDA: $539M

Stores: 98

• MRQ sales Δ: +7.5%

• YTD sales Δ: +5.5%

• MRQ EBITDA Δ: +35.4%

• YTD EBITDA Δ: +22.1%

• MRQ Stores Δ: -2

• YTD Avg. Stores Δ: -4

“We achieved another solid quarter, driven by 

the strength of our customer base and 

disciplined execution of our multiyear strategic 

plan. Our results reflect sales growth above the 

industry benchmark and adjusted EBITDA 

growth that was meaningfully higher than our 

sales growth, leading to our highest adjusted 

EBITDA margin rate in 2 years.”

LTM Data:

Sales: $1,919M

EBITDA: $204M

• MRQ sales Δ: +11.9% (+12.3% 

on organic basis)

• YTD sales Δ: +13.6%

• MRQ EBITDA Δ: +22.0%

• YTD EBITDA Δ: +28.6%

“The first half of 2025 highlights solid 

execution and our ability to grow organically 

and through acquisitions. We continue to 

execute our acquisition strategy, adding 2 

rotating equipment acquisitions during the first 

half and one after the quarter end. We 

continue to execute our goals to diversify the 

business with new products and new industries 

served.”

LTM Data:

Sales: $316,654M

EBITDA: $4,569M

• MRQ sales Δ: +8.7%

• YTD sales Δ: +10.6% 

• MRQ EBITDA Δ: +26.2%

• YTD EBITDA Δ: +13.2%

“Cencora delivered strong financial 

performance in our fiscal third quarter and 

we're pleased to be raising our full year fiscal 

2025 guidance as we move into the fourth 

quarter. Our pharmaceutical-centric strategy 

and positioning in key markets has allowed us 

to capitalize on favorable industry trends and 

our growth-oriented investments.”

LTM Data:

Sales: $7,774M

EBITDA: $1,742M

Branch Locations: 

1,596

• MRQ sales Δ: +8.6%

• YTD sales Δ: +6.0% 

• MRQ EBITDA Δ: +11.8%

• YTD EBITDA Δ: +6.5%

• MRQ Branch Locations Δ: -3

• YTD Avg. Branch Locations Δ: -4

“Sales in the second quarter of 2025 were up 

8.6%. That's our strongest daily sales rate 

since the first quarter of 2023. […] It's also our 

first quarter above $2 billion in sales […] Our 

total national, regional and government 

contracts has grown at a double-digit rate for 

15 consecutive months.”

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Revenue Growth Trends

MRQ GROWTH 2025E(1) GROWTH
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Source: S&P Capital IQ as of 6/30/2025, (1) Representative of Calendar Year 2025
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Revenue Growth Trends

MRQ GROWTH 2025E(1) GROWTH
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Source: S&P Capital IQ as of 6/30/2025, (1) Representative of Calendar Year 2025
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Automotive Aftermarket Distribution

Vehicle Miles Traveled
(Millions of miles, seasonally adjusted)

Regular All Formulations

Gas Prices

Source: Federal Reserve Economic DataSource: Federal Reserve Economic Data

Indexed Stock Performance — Last 12 Months

Stout Index S&P 500Stout Index S&P 500

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Historical Median EV/LTM EBITDA Multiples

Indexed Stock Performance — Last 3 Years

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

(Dollars per gallon, weekly ending Mondays) 

Average Age of 

Automobiles and Trucks
(Years)

Source: U.S. Department of Transportation
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Building Products Distribution

Housing Starts and 

Construction Spending

NAHB Housing Market Index

Indexed Stock Performance — Last 12 Months

Stout Index S&P 500Stout Index S&P 500

(Reflects health of housing sales from 0 – 100)

Source: Federal Reserve Economic Data Source: National Association of Home Builders

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Historical Median EV/LTM EBITDA Multiples

Indexed Stock Performance — Last 3 Years

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

  

  

  

  

  

  

(Reflects health of current and future

remodeling market from 0 – 100)

NAHB Remodeling Index

Source: National Association of Home Builders

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Consumer / Food & Beverage Distribution

U S  Retailers’ Inventories
($s in billions, seasonally adjusted)

U.S. Consumer Confidence
(Index of consumer sentiment; long-term average = 100)

Source: Federal Reserve Economic Data Source: S&P Capital IQ

Indexed Stock Performance — Last 12 Months

Stout Index S&P 500Stout Index S&P 500

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Historical Median EV/LTM EBITDA Multiples

Indexed Stock Performance — Last 3 Years

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Energy Distribution

Natural Gas and Crude Oil Prices Natural Gas and Crude Oil Rigs in Operation

Source: S&P Capital IQ Source: U.S. Energy Information Administration 

Natural Gas ($s per MMBtu) Crude Oil ($ per barrel) Onshore Rigs Offshore Rigs

Indexed Stock Performance — Last 12 Months Indexed Stock Performance — Last 3 Years

Stout Index S&P 500Stout Index S&P 500

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Historical Median EV/LTM EBITDA Multiples

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Healthcare & Life Sciences Distribution

Medical Equipment Production Index
(Indexed to 100.0 as of 1/1/2017)

PPE Producer Price Index
(Indexed to 100.0 as of 1/1/1982)

Source: Federal Reserve Economic Data Source: Federal Reserve Economic Data

Indexed Stock Performance — Last 12 Months

Stout Index S&P 500Stout Index S&P 500

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Historical Median EV/LTM EBITDA Multiples

Indexed Stock Performance — Last 3 Years

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

     

     

     

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Industrial & MRO Distribution

U.S. Manufacturing Capacity Utilization 
(Percent of capacity, seasonally adjusted)

Manufacturing Purchasing Managers’ Index
(Measures health of manufacturing sector 0 – 100)

Source: Federal Reserve Economic Data Source: Institute for Supply Management

Historical Median EV/LTM EBITDA Multiples

Indexed Stock Performance — Last 12 Months

Stout Index S&P 500Stout Index S&P 500

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Indexed Stock Performance — Last 3 Years

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Technology, Media, & Telecom Distribution

Global Mobile Broadband Subscriptions
(Billions)

E-Commerce Percent of Retail Sales
(Share of total retail sales globally)

Source: International Telecommunication Union, Ericsson Source: Federal Reserve Economic Data

Indexed Stock Performance — Last 12 Months

Source: S&P Capital IQ, Stout Proprietary Index Source: S&P Capital IQ, Stout Proprietary Index

Stout Index S&P 500Stout Index S&P 500

Historical Median EV/LTM EBITDA Multiples

Indexed Stock Performance — Last 3 Years

(Indexed to 0.0 as of 6/30/2022)

KEY SUBSECTOR DRIVERS

STOUT SUBSECTOR INDEX PERFORMANCE

(Indexed to 0.0 as of 6/30/2024)

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Indexed Stock Performance by Subsector

Specialty Distribution Indexed Stock Performance — Last 12 Months

(Indexed to 0.0 as of 6/30/2024)

Automotive Aftermarket Building Products Consumer / F&B Energy Healthcare & Life Sciences Industrial & MRO TMT

Source: S&P Capital IQ, Stout Proprietary Index

Specialty Distribution Indexed Stock Performance — Last 3 Years

(Indexed to 0.0 as of 6/30/2022)

Automotive Aftermarket Building Products Consumer / F&B Energy Healthcare & Life Sciences Industrial & MRO TMT

12.8

6.7

32.4

14.3

(2.0)

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Valuations by Sector (TEV / Forward EBITDA)

AUTOMOTIVE / SPECIALTY VEHICLE BUILDING PRODUCTS

CONSUMER / FOOD & BEVERAGE ENERGY

Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index
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Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index

Valuations by Sector (TEV / Forward EBITDA)

HEALTHCARE & LIFE SCIENCES INDUSTRIAL / MRO

TMT
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Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index

Sector Valuation Trends (TEV / Forward EBITDA)
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Source: S&P Capital IQ as of 6/30/2025, Stout Proprietary Index

Sector Valuation Trends (TEV / Forward EBITDA)
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Stout Specialty Distribution Experience
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❖ Stout served as the exclusive financial advisor to Sparks 

Belting, an operating company of JSJ Corporation, on its sale 

to Belt Power, a portfolio company of Platte River Equity. 

❖ Sparks Belting is a leading value-added distributor and 

fabricator of custom belting and other conveyance-related 

components serving diverse automation-focused end markets.

❖ The transaction closed in January 2025 and adds to Stout’s 

track record of experience representing healthcare products 

distribution businesses. T
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❖ Stout served as the exclusive financial advisor to ABC Stone 

on its investment from Chicago Capital Partners. 

❖ Founded in 1992, ABC Stone is a full-service distribution 

partner providing luxury natural stone to the global 

architectural and design community.

❖ The transaction closed in April 2025 and adds to Stout’s 

growing portfolio of representing high-end building products 

distribution businesses.
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Source: S&P Capital IQ, Stout Proprietary Database

Select notable transactions from Q2 2025 are highlighted below

Recent M&A Highlights

WARSHAUER ELECTRIC SUPPLY ACQUIRED BY REXEL USA, A SUBSIDIARY OF 

REXEL

Founded in 1954 by Martin Warshauer, Warshauer Electric Supply operates as a 

wholesaler of electrical products. Moreover, the company provides switchgear 

solutions, electrical engineering services, generator sales and service, commercial 

lighting, green energy solutions, high-end residential lighting, lighting design, and 

Hunter Douglas shading solutions. The company operates through five distribution 

locations in New Jersey

BEACON ROOFING SUPPLY ACQUIRED BY QXO

Founded in 1928, Beacon is a Fortune 500 company specializing in the distribution of 

roofing and complementary building products, including siding and waterproofing. 

Beacon serves an extensive base of nearly 110,000 customers, utilizing its vast branch 

network and service capabilities to provide high-quality products and support 

throughout the entire project lifecycle. The company operates over 580 branches 

throughout all 50 states in the U.S. and seven provinces in Canada

BEL PRODUCTS ACQUIRED BY ABB ELECTRIFICATION CANADA, A 

SUBSIDIARY OF ABB

Founded in 1964, Bel Products provides custom-built enclosures, housings, panels, 

and accessories, serving key industries such as commercial, industrial, data centers, 

and utilities. The company specializes in the production of custom enclosures, offering 

tailored manufacturing capabilities with options across colors, ventilation, hardware, 

and accessories to support diverse project requirements. The company operates via a 

dealer network across Northeastern U.S. and all ten Canadian provinces

RAIDER HANSEN ACQUIRED BY WHITE CAP SUPPLY, A PORTFOLIO COMPANY 

OF CLAYTON, DUBILIER & RICE

Founded in 1959, Raider Hansen is a distributor of industrial equipment, power tools, 

hand tools, fasteners, ladders, and related products. Its portfolio includes brands such 

as Ridgid, Milwaukee, Walter, Makita, Proto, and 3M. The company operates via 11 

locations in British Columbia, including Abbotsford, Burnaby, Chilliwack, Delta, 

Kelowna, Langley, Nanaimo, Penticton, Port Kells, Quesnel, and Victoria

RESA POWER, A PORTFOLIO COMPANY OF INVESTCORP, ACQUIRED BY 

KOHLBERG

Founded in 2003, RESA Power provides electrical power solutions and services to 

customers across a range of industries. The company offers power systems 

engineering, field services, specialty services, maintenance, testing, repair, 

commissioning, energy compliance, power system studies, and substation design. The 

company operates through 40+ locations across the U.S. and Canada, and serves 

blue-chip clients such as IBM, FedEx, Honeywell, General Motors, and Nestlé

USA

Electrification

Canada
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M&A Transaction Highlights

Source: S&P Capital IQ, Stout Proprietary Database; (1) Announced on June 17th, 2025, completion pending; (2) Announced on June 2nd, 2025, 

completion pending; (3) Refers to a consortium of lenders including Guggenheim, KKR, Monarch Alternative Capital, Sculptor Capital, and Silver Point

Date Acquiror (Ownership) Target (Seller) Industry Subsector

30-Jun White Cap Supply (Clayton, Dubilier & Rice) Advanced Fastening Supply Industrial & MRO

23-Jun Decks and Docks The Deck Supply Building Products

20-Jun Spahn & Rose Lumber Whit Davis Lumber Plus Building Products

Annc’d1 Rexel USA (Rexel) Warshauer Electric Supply Electrical

2-Jun ABB Electrification Canada (ABB) Bel Products Electrical

Annc’d2 MJB Wood Group (Tumac) Adornus Cabinetry Building Products

2-Jun White Cap Supply (Clayton, Dubilier & Rice) American Contractors Supply Building Products

2-Jun White Cap Supply (Clayton, Dubilier & Rice) Reinforcing Concepts Building Products

22-May Winsupply United Lighting & Supply Electrical

21-May U.S. Electrical Services (Consolidated Electrical) Swift Electrical Supply Company Electrical

13-May Caymus Equity Partners Valley Lighting Electrical

12-May White Cap Supply (Clayton, Dubilier & Rice) Raider Hansen Building Products

2-May Rexel Canada (Rexel) Automatisation Jacmar Industrial & MRO

29-Apr QXO (NYSE:QXO) Beacon Roofing Supply (NASDAQ:BECN) Building Products

29-Apr Kohlberg RESA Power (Investcorp) Electrical

28-Apr Cook & Boardman Group (Platinum Equity) Hohenberger Technology, Media & Telecom

25-Apr Mission Critical (Emerald Lake Capital) DVM Manufacturing Electrical

23-Apr KV Capital Benson Cabinetry & Millwork Building Products

16-Apr Ferguson Enterprises (NYSE:FERG) Independent Pipe & Supply Flow Control

16-Apr Ferguson Enterprises (NYSE:FERG) National Fire Equipment Flow Control

3-Apr Chicago Capital Partners ABC Stone Building Products

2-Apr Rexel USA (Rexel) Schwing Electrical Supply Electrical

25-Mar Mavis Tire Express Services Midas International Automotive Aftermarket

25-Mar Wiseway Supply (CID Capital) Northport Electrical Supply Electrical

25-Mar Fortiline Belair Road Supply Building Products

25-Mar Palmetto Garage Works Nuttall Tire & Auto Repair Center Automotive Aftermarket

25-Mar Dobbs Tire & Auto Centers (Audax) Conrads Tire Service Automotive Aftermarket

25-Mar White Cap (Clayton, Dubilier & Rice) Kris-Con Rents Building Products

25-Feb Valvoline (NYSE:VVV) Oil Changers Automotive Aftermarket

25-Feb Undisclosed Service Lighting Electrical

25-Feb EAS Tire & Auto Integrity Tire Automotive Aftermarket

25-Feb Ad Hoc Group(3) American Tire Distributors Automotive Aftermarket

25-Feb FS Builder Resources Leedo Cabinets Building Products
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What We’re Reading
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How Distribution Is Gaining Power Over Products

Builder Magazine

With billions in acquisitions targeting “complex pro” contractors, giants like Home Depot, Lowe’s, and QXO are reshaping 

building product distribution. It’s quite likely that the next five-year window represents a shift in market power from “products” to 

“channels of distribution” tied to professional installation.

Read the full article here.

How Energy Suppliers Must Navigate the Data Centre Surge

Energy Live News

According to Goldman Sachs, AI-driven data centers could increase global power demand by 165% by 2030. In the U.S. 

alone, data center electricity consumption is expected to double, reaching up to 8% of national power demand. Because of 

this, suppliers are having to rethink how they forecast and manage load. All while protecting their already tight margins.

Read the full article here.

Auto Groups: US Tariff Policies Will Scramble the Global Automotive Supply Chain

Supply Chain Dive

The largest domestic automotive groups say higher tariffs on auto parts will cost U.S. carmakers billions of dollars while 

scrambling the global supply chain, hiking consumer prices and lowering sales.

Read the full article here.

Cautious Optimism for Building Products Distribution Rising

NASDAQ

Looking forward to 2025 and beyond, there is cautious optimism for the building products sector following a year of 

foundational growth in 2024 […] September’s rate cut has the market on the precipice of a seismic shift, supported by 

structural long-term demand.

Read the full article here.

Auto Companies Face Shortages Due to China's Rare Earth Restrictions

Reuters

A group representing auto suppliers in the United States called on June 4th for immediate action to address China's 

restricted exports of rare earths, minerals, and magnets, warning the issue could quickly disrupt auto parts production. 

China imposed restrictions in early April requiring exporters to obtain licenses from Beijing.

Read the full article here.

NetPlus Alliance Members Remain Mostly Positive Amid Tariff Fluctuations

Industrial Supply

Even with difficult forecasting circumstances, NetPlus Alliance members remain primarily positive about what this year will bring. 

The group's Industry Outlook shows distributors are patiently waiting out the tariff fluctuations to build effective strategies for 

growth in 2025.

Read the full article here.

Source: Industry Research

Updated

https://www.builderonline.com/products/from-silent-films-to-building-supply-chains-how-distribution-is-gaining-power-over-products
https://www.energylivenews.com/2025/04/29/how-energy-suppliers-must-navigate-the-data-centre-surge/
https://www.supplychaindive.com/news/automotive-groups-letter-trump-administration-tariffs/746152/
https://www.nasdaq.com/press-release/cautious-optimism-building-products-distribution-rising-sustained-demand-new
https://www.reuters.com/business/autos-transportation/us-auto-suppliers-say-immediate-action-needed-china-rare-earths-restrictions-2025-06-05
https://industrialsupplymagazine.com/pages/News-060625-NetPlus-Alliance-members-remain-mostly-positive-amid-tariff-fluctuations.php
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Specialty Distribution Practice Overview

The Stout Specialty Distribution team leverages deep advisory experience as well as dedicated 

coverage and expertise across a range of business models and key distribution subsectors. The team 

maintains strong, long-standing relationships with highly active financial sponsors and key strategic 

consolidators in the space alongside a deep understanding of the broader value chain, which enables 

Stout to provide superior outcomes for our clients. 

FOCUS AREAS
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ABOUT

FOR MORE INFORMATION

Building Products

Healthcare & Life Sciences Industrial & MRO
Technology, Media, & 

Telecom

Mark Abbott

Head of Business Services

mabbott@stout.com

+616.965.2408

Steven Rathbone

Vice Chairman & Managing Director

srathbone@stout.com

+646.810.4366

Matt Schloop

Managing Director

mschloop@stout.com

+248.432.1318

Mike Knoblock

Director

mknoblock@stout.com

+248.432.1251

Luke Korney

Vice President

lkorney@stout.com

+216.373.2964

Natalie Walgren

Vice President

nwalgren@stout.com

+312.752.3338

Automotive Aftermarket
Consumer / 

Food & Beverage
Energy
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ABOUT STOUT INVESTMENT BANKING

Investment Banking services

Stout's Investment Banking group provides mergers and acquisitions (M&A) advisory, capital market 

financing, and other financial advisory services to portfolio companies of private equity firms, closely 

held or family-owned businesses, and divisions of large corporate parents. Learn more about 

our Investment Banking services.

Stout is a trade name for Stout Risius Ross, LLC, Stout Advisors SA, Stout Bluepeak Asia Ltd, Stout 

GmbH, MB e Associati S.r.l.,Stout Park Ltd, and Stout Capital, LLC, a FINRA-registered broker-

dealer and SIPC member firm. The term “Stout” refers to one or more of these legally separate and 

independent advisory practices. Please see www.stout.com/about to learn more.
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https://www.stout.com/services/investment-banking?utm_campaign=2022%20-%20IB%20Deal%20Announcements&utm_source=hs_email&utm_medium=email&_hsenc=p2ANqtz-8_T1FkD2lkNyoL1MahLR2fpp1MILTCw-FR-GFR0EoIqfFG1sI9mbLYHRkew59HtNokJygO
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