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Robust M&A Activity Continues
M&A Activity in healthcare services and life sciences remains robust, despite being 
off slightly from peak levels of 2015.  Interestingly, while Enterprise Value to EBITDA 
multiples are pretty much in line with where they have been since 2011 for most 
healthcare sub-sectors, there are exceptions, such as medical devices, where multiples are 
at the high end of the range.  

Only 3 of the 10 healthcare industry sectors that we monitor in this report outperformed 
the market year to date through nine months, and most of the trends discussed below 
continue to apply.  

Life science stocks are once again outperforming their counter-parts in healthcare 
services in 2017, as government budgetary pressures, CMS reimbursement cuts, payer 
pressures (moving providers to in-network contracts and cutting out of network rates), 
the collapse of the Obamacare 
exchanges and insurance mandate 
and the resulting impact on 
healthcare service utilization, 
presidential executive orders 
that de-fund some programs 
established by the Affordable Care 
Act (ACA), and even hurricanes 
have taken their toll on some of 
the service subsectors.

For the nine months ended 
September 30, 2017, the S&P 500 
increased 14.2%, while healthcare 
information technology, medical 
devices & hospital supplies, 
biotech, big pharma, and 
molecular diagnostics & tools 
were up 35.4%, 23.9%, 18%, 9.2%, 
and 8%, respectively. 

M&A TRANSACTION ENTERPRISE VALUE / EBITDA MULTIPLES
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The weak link in life sciences was specialty pharma (-10.9%). Highly publicized 
criticisms of pricing tactics (Turing Pharmaceuticals, Mylan, and Valeant, to name a 
few), PBM reimbursement pressures, and growing competition have hurt pricing and 
revenues.  

FDA recalls of opioids that have safety issues or don’t have sufficient tamper resistant 
features and FDA approval delays have also impacted companies such as Endo 
Pharmaceuticals, Pain Therapeutics and Durect Corp.

Healthcare service providers all underperformed with behavioral health, hospitals, 
skilled nursing facilities, and the large physician practice management/ambulatory 
surgery center stocks increasing or decreasing 12.1%, -3.6%, -19.7% and -36.1%, 
respectively, the reasons explained above, such as declining utilization and 
reimbursement pressures. 

Trump Executive Order De-Funding Obamacare
President Trump signed an executive order in October to discontinue cost sharing 
subsidies to insurance companies that were designed by the ACA to help them cover 
the cost of co-payments and deductibles for low income individuals insured by plans 
participating in the Obamacare Exchanges. As a result, and not surprisingly, a number 
of insurance carriers are pulling out of those plans. The president’s strategy is clearly 
designed to compel congress to get moving with respect to repeal and replace of the 
ACA.

The Trump Administration’s goal appears to aim at driving members who were 
on Obamacare plans to now sign up for Association Health Plans that can be sold 
across state lines and that may not cover all of the essential healthcare benefits of 
Obamacare, but may be cheaper. There is a lot of concern that people with pre-existing 
conditions would end up paying a lot more for plans with adequate coverage, while 
healthy people or corporations with healthy employees may be in the association plans 
that are cheaper.

The idea is that small businesses could join Association Health Plans, which are based 
on professional, trade or interest groups (SAG), and that offer insurance to members, 
which will allow them to get clout with insurers as a large group plan. These plans 
would not be encumbered by some of the Obamacare requirements to cover essential 
healthcare benefits, but would be certified, and would need to meet minimum 
standards and offer critical services to be acceptable to the members. These lower cost 
plans would be exempt from some of the ACA’s coverage rules, and could grab some of 
the healthier patients from Obamacare plans. 

The issue is insurance cost versus patient protections, and even Republicans in 
Congress are trying to undermine President Trump’s executive order on subsidies and 
legislate measures to put the government subsidies back in place.  This will continue 
to play out, and uncertainty continues.

Recent Healthcare Service & Life Sciences 
Industry Trends
H O S P I TA L S  -  B E A R I N G  T H E  B R U N T O F  ACA D E- F U N D I N G

Obamacare is dying a death of a thousand cuts as the President signed an executive 
order October 12, 2017 to de-fund Cost Sharing Reduction (CSRs) payments that the 
government makes to insurance plans that are passed on to healthcare providers designed 
to help poor Americans pay healthcare deductibles and co-payments for services such 
as hospital admissions. These benefits for the poor had been in addition to lower cost 
premiums for those that qualify and that purchased insurance through the state-
sponsored Obamacare insurance exchanges, such as Covered California. This comes after 
many insurance providers have already withdrawn and canceled policies that had been 
offered on the exchanges. 

The impact is expected to be an increase in uncompensated care (bad debt expense or 
charity care) for hospital and other service providers. Hospitals will take a double hit as 
they are already confronted with declining admissions, with surgeries increasingly being 
done in ambulatory surgery settings, shorter lengths of stay (patients being discharged 
to lower cost care settings sooner) and declining Medicare, Medicaid, and private payer 
reimbursement and insurance availability.



Ambulatory surgery centers (ASCs) and providers of 
physician services to hospitals are being impacted by 
softness in utilization, as well. Envision Healthcare 
(an ambulatory surgery center owner and provider of 
physician services to hospitals), have specifically called 
out in their third quarter earnings reports that they are 
being impacted by softness in utilization, after seeing 
an increase in demand the last two years following 
the expanded insurance availability and covered lives 
resulting from the Affordable Care Act. The elimination 
of subsidies to insurers participating in the exchanges 
and tax penalties on employers and employees for 
not participating in insurance programs will likely 
impact utilization going forward, as will more and more 
providers moving to in-network insurance contracts 
from out-of-network billing.

P H YS I C I A N  P RAC T I C E  M A N AG E M E N T - 
O P H T H A L M O LO GY R I P E  FO R  R O L L- U P
Physician Practice Management remains a compelling 
investment opportunity for private equity, especially 
in categories like ophthalmology where the industry 
is growing, fragmented, and ripe for roll-up. New 
technologies in cataract and refractive surgery are 
often supplemented by a patient cash pay component 
for lens technology upgrades and this area is expected 
to grow rapidly as lenses improve and younger and 
younger patients use them for vision correction.  Retinal 
specialists will also likely benefit from advances in 
the treatment of wet and dry age related macular 
degeneration that could drive a significant increase 
in patient flow.  A buyer of ophthalmology practices 
can also acquire or add an ambulatory surgery center 
to expand their revenue opportunity or they can add 
new services and/or physicians  to grow the practice.  
Optometrists can also be trained to do more medical 
screening and diagnosis to drive more clinically justified referrals and an aging global 
population is expected to have a growing incidence and prevalence of eye conditions.  
All these factors described above are expected to boost growth for the industry going 
forward.

EBITDA multiples for ophthalmology practices have been running at 11-16x, 
deservedly, in our view, given the growth opportunity relative to other areas of 
healthcare services. Dermatology, dental, and urgent care clinics look to be attractive 
growth opportunities, as well.

B E H AV I O RA L H E A LT H  -  B LU R RY R E I M B U R S E M E N T O U T LO O K ,  B U T 
G R OW T H  E X P E C T E D  TO  C O N T I N U E
We have just been out on the road in front of several companies in the substance abuse 
treatment segment over the last month, and what we have heard consistently is that 
it has been tough to keep the census up, because whether you’re an in-network or 
out-of-network provider, insurance companies are trying to avoid admissions and/or 
are negotiating lower per diem rates for detox, residential, IOP, and lab. A number of 
the service providers feel that the taskforces investigating the industry have diverted 
political attention away from the need to pressure insurers to agree to cover and allow 
providers to admit patients in need of care. This and Google disallowing the purchase 
of certain key adwords has made it more difficult for all providers to recruit patients, 
negatively impacting their daily census and hurting revenue growth.  In other words, it 
appears that many providers have a lot of unfilled beds and potential cuts to Essential 
Healthcare benefits and curtailment of Medicaid expansion efforts (or cuts in state 
Medicaid programs and funding) that could have been implemented under the ACA 
could negatively impact Behavioral Health, as well. 

Given the magnitude of the substance abuse epidemic in the U.S. and the number of 
persons untreated, we think that demand for treatment will continue to grow. 

MEDIAN GROSS PROFIT & EBITDA MARGINMEDIAN INDUSTRY SUBSECTOR REVENUE GROWTH

MEDIAN SUBSECTOR GROSS PROFIT AND EBITDA MARGINS
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S K I L L E D  N U R S I N G  FAC I L I T I E S  -  CA P I TA L I Z AT I O N  RAT E S  LO O K 
AT T RAC T I V E  I F  B U S I N E S S  STA B I L I Z E S
Enterprise value to EBITDAR Multiples and Capitalization rates appear to be tracking 
in the 8.5x and 12% range, respectively, in our estimation, and based on the BM Eagle 
Holdings acquisition of Kindred Healthcare’s 89 skilled nursing facilities. About half 
the acquisitions in this sector have been made by healthcare REITs, including Omega 
Healthcare Investors, CareTrust REIT, Inc., Summit and others.  

Reimbursement pressure, new and competing care delivery settings (LTACs, 
Transitional Care and Home Care), and competition from large healthcare systems 
that contract to manage the post-acute continuum of care are taking market share 
and/or reducing length of stay.  On the flip side, some of the LTAC patients that 
don’t qualify for the new acuity guidelines will be pushed into skilled nursing, so 
there are trade-offs. The Federal government budget crisis will continue to lead to a 
continuation of CMS trying to drive the delivery of care into the lowest possible cost 
setting. 

Publicly-traded companies within the SNF sector are currently trading at median 
enterprise value to revenue and EBITDA multiples of 0.9x and 9.0x, respectively.

B I OT E C H  –  P R O G R E S S  O N  CA N C E R ,  B U T STO C K  VO L AT I L I T Y 
C O N T I N U E S
Our Big Biotech index was up 18% through nine months and had rallied with the 
market since April and May, but all the stocks in the group (with the exception of 
Biogen), including Amgen, Celgene, Gilead, Jazz Pharmaceuticals, and Regeneron 
have all fallen considerably since September quarter end, impacted by factors such 
as competition and downward estimate revisions.  CAR-T-Cell Therapies for Adults 
with Advanced Lymphoma has created a lot of excitement in biotech and led Gilead to 
acquire Kite Pharma for $11 billion in October. Juno Therapeutics, however, has now 
come out and said that the latest data from its lead product candidate, called JCAR017, 
are stronger than the data from Novartis Pharmaceuticals and Kite Pharma, who each 
recently received FDA approval to start selling their CAR-T (chimeric antigen receptor 
T cell) treatments.  Patients treated with these drugs are responding well with high 
cancer-free rates.  M&A activity in biotech will continue selectively and we note that 
the average premium has been 50% to the prior day’s close with respect to a broad list 
of M&A transactions in biotech. 

We anticipate that funding will be a growing challenge for smaller biotechs, as 
investors have derisked with the market at higher valuation levels and the IPO market 
window remains tight. In biotech, it’s all about the data, and a lot of small public 
biotechs don’t have data from a multi-center randomized Phase II study, which is 
what a lot of the healthcare funds require before even taking a look at a biotech 
investment. 

H E A LT H CA R E  I N FO R M AT I O N  T E C H N O LO GY –  A N  E XC I T I N G  A R E N A 
W I T H  M U LT I P L E  G R OW T H  AV E N U E S
With the healthcare payment system transitioning from volume-based fee for service to 
value-based reimbursement and population health management, healthcare providers will 
need greater and different healthcare information tools and analytics to truly understand 
how to get superior outcomes at the lowest cost. HCIT is where healthcare providers are 
spending money and, not surprisingly, this group has been the best performer in the 
healthcare universe we are tracking through nine months.

Healthcare Information Technology encompasses an eclectic group of companies, 
and represents an exciting segment that is destined to grow rapidly and also see a lot 
of consolidation activity. New coding requirements imposed by the ACA and MACRA 
will result in changes to billing systems and will impact revenue cycle management. 
Telemedicine is an exciting opportunity, where reimbursement is expanding, new 
business models are emerging, and companies like TelaDoc and Plushcare compete. 

We are seeing a number of exciting and/or interesting business models emerge in 
telemedicine, including digital radiology (reading digital x-ray images remotely), digital 
optometry (vision screening remotely), and tele-robotics, whereby a company can consult 
physicians to diagnose remotely and employ robots that can move around the hospital 
and transmit images for physician and patient interaction.



There are also information service providers that help 
pharma companies evaluate post market data or payers 
evaluate cost outcomes with real world use of their 
formulary drugs. Precision medicine, where a patient’s 
treatment is tailored to their personal genetic profile, 
will grow, along with bioinformatics as sharing of data-
intensive records among providers will be necessary. 
Electronic medical records and their security are an 
element of the equation, as well.

M E D I CA L D EV I C E S  A N D  H O S P I TA L 
S U P P L I E S  –  H I T T I N G  O N  A L L CY L I N D E R S
New products, growth in emerging markets, economies 
of scale, and acquisition cost synergies are driving 
stable, predictable growth in the medical devices and 
hospital supplies subsector. Medical device stocks 
continue to perform well, up 23.9% year to date on 
growth in international markets, economies of scale 
and cost synergies resulting from acquisitions, portfolio 
balancing to focus on core strengths, proprietary 
product introductions, and strong and predictable 
financial performance.  Recent deals include Cardinal 
Health buying the Covidien Patient Care business 
from Medtronic following Medtronic’s acquisition of 
Covidien, ICU Medical buying Hospira from Pfizer, BD 
buying C.R. BARD, Teleflex buying NeoTract, Integra 
LifeSciences buying Codman from JNJ, and Owens & 
Minor buying the surgical and infection prevention 
business from Halyard Health. The list goes on. Exciting 
and disruptive new U.S. product approvals such as 
Abbott’s FDA approval of the FreeStyle Libre Flash 
blood continuous glucose monitor (near continuous) 
has impacted stock prices as well, boosting Abbott 
shares and crushing Dexcom.  There remains a lot of 
opportunity for growth in medical devices in structural 
heart disease, diabetes, ophthalmology (multi-focal 
lenses), spinal implant technologies, aesthetic medicine, 
and other areas.

MEDIAN TRANSACTION MULTIPLES

QUARTERLY U.S. M&A DEAL VOLUME & VALUE
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HEALTHCARE PUBLIC COMPANY ANALYSIS

Notes:

(a) Market value based on fully-diluted shares including conversion of all exercisable in-the-money options, less shares repurchased using option proceeds.

(b) Enterprise Value equals Market Value plus total straight and convertible debt, preferred stock and minority interest, less cash and investments in unconsolidated subsidiaries.

LTM EBITDA, EBIT and Net Income exclude extraordinary items.

Share Price Ent. LTM Margins EV / Debt /
($ millions, except share data) Ticker 9/30/17 % 52 High YTD Value(b) Gross EBITDA LTM Revenue LTM EBITDA 2016A EBITDA EBITDA

Hospitals
Community Health Systems, Inc. CYH $7.68 65.4% 5.7% $15,522.7 36.9% 10.2% 0.89x 8.7x 7.8x 8.3x
HCA Healthcare, Inc. HCA 79.59 87.4% 3.4% 61,376.9 37.6% 19.4% 1.45 7.5 7.5 3.9
Kindred Healthcare, Inc. KND 6.80 57.1% (19.9%) 3,914.2 41.9% 6.6% 0.55 8.3 7.2 7.1
LifePoint Health, Inc. LPNT 57.90 81.6% (3.6%) 5,262.0 32.4% 11.9% 0.82 6.9 7.2 3.8
Quorum Health Corporation QHC 5.18 54.8% (41.0%) 1,438.7 35.5% 4.3% 0.68 16.0 13.0 14.3
Select Medical Holdings Corporation SEM 19.20 98.0% 35.4% 5,837.6 19.1% 11.2% 1.37 12.3 13.0 5.9
Tenet Healthcare Corp. THC 16.43 68.1% (13.4%) 18,799.5 35.5% 10.7% 0.97 9.1 8.2 7.3

Group Median 68.1% (3.6%) $5,837.6 35.5% 10.7% 0.89x 8.7x 7.8x 7.1x
Group Mean 73.2% (4.8%) 16,021.7 34.1% 10.6% 0.96 9.8 9.1 7.2

Healthcare Information Technology
Allscripts Healthcare Solutions, Inc. MDRX $14.23 98.5% 27.4% $4,284.5 49.6% 9.7% 2.59x 26.8x 28.1x 8.4x
athenahealth, Inc. ATHN 124.36 78.4% 8.6% 5,174.5 51.7% 11.1% 4.49 40.5 48.3 2.2
Cerner Corporation CERN 71.32 98.7% 46.9% 23,554.9 85.2% 28.0% 4.81 17.2 17.9 0.4
Evolent Health, Inc. EVH 17.80 64.7% 6.7% 1,203.2 38.4% (14.1%) 3.33 NM NM NA
Inovalon Holdings, Inc. INOV 17.05 95.8% 65.7% 2,206.1 64.4% 16.0% 5.25 32.8 29.7 3.7
McKesson Corporation MCK 153.61 90.7% (0.9%) 39,537.1 5.5% 2.0% 0.20 10.0 8.8 2.0
NantHealth, Inc. NH 4.12 29.7% (58.3%) 541.1 39.8% (118.3%) 5.51 NM NM NA
Omnicell, Inc. OMCL 51.05 96.9% 48.3% 2,079.5 44.6% 6.3% 3.06 48.7 33.0 4.6
OptimizeRx Corporation OPRX 1.24 95.4% 54.3% 30.4 49.6% (19.8%) 3.35 NM NM NA
Quality Systems, Inc. QSII 15.73 88.7% 16.7% 1,018.4 56.5% 11.8% 1.96 16.6 18.4 0.7
Teladoc, Inc. TDOC 33.15 88.3% 104.2% 1,681.6 75.0% (25.7%) 10.69 NM NM NA
Veeva Systems Inc. VEEV 56.41 82.9% 43.4% 7,207.5 69.3% 25.0% 11.67 46.6 59.2 0.0

Group Median 89.7% 35.4% $2,142.8 50.6% 8.0% 3.92x 29.8x 18.1x 2.1x
Group Mean 84.0% 30.3% 7,376.6 52.5% (5.7%) 4.74 29.9 13.1 2.8

Behavioral Health Companies
AAC Holdings, Inc. AAC $9.93 49.7% 3.0% $428.8 36.1% 11.3% 1.61x 14.3x 15.1x 7.1x
Acadia Healthcare Company, Inc. ACHC 47.76 87.9% 26.9% 7,410.6 41.1% 20.3% 2.62 12.9 12.8 5.7
Magellan Health, Inc. MGLN 86.30 99.5% 12.1% 2,403.2 5.5% 4.6% 0.46 9.9 10.1 2.6
The Providence Service Corporation PRSC 54.08 98.3% 43.4% 751.9 8.0% 4.2% 0.47 11.0 10.1 0.0
Universal Health Services, Inc. UHS 110.94 85.5% 1.2% 14,732.7 42.1% 16.9% 1.46 8.6 8.7 2.4

Group Median 87.9% 12.1% $2,403.2 36.1% 11.3% 1.46x 11.0x 10.1x 2.6x
Group Mean 84.2% 17.3% 5,145.4 26.6% 11.5% 1.32 11.3 11.4 3.6

Medical Devices and Hospital Supplies
Abbott Laboratories ABT $53.36 97.4% 40.9% $107,151.0 57.7% 21.8% 4.54x 20.8x 23.4x 4.7x
Baxter International Inc. BAX 62.75 96.9% 44.1% 33,820.6 43.2% 21.7% 3.29 15.2 17.2 1.6
Boston Scientific Corporation BSX 29.17 99.2% 34.3% 45,664.9 71.3% 26.5% 5.24 19.8 20.7 2.5
Becton, Dickinson and Company BDX 195.95 94.8% 22.8% 49,732.4 48.9% 26.2% 4.09 15.6 15.2 6.0
Edwards Lifesciences Corporation EW 109.31 89.8% 15.2% 22,966.7 74.0% 32.3% 7.11 22.0 25.7 1.0
ICU Medical, Inc. ICUI 185.85 98.4% 27.9% 3,513.9 36.1% 12.0% 4.55 38.0 29.8 0.8
Integra LifeSciences Holdings Corporation IART 50.48 89.5% 16.2% 4,667.2 66.9% 23.0% 4.46 19.4 20.1 3.7
Medtronic plc MDT 77.77 86.7% 10.6% 126,394.6 68.9% 30.7% 4.22 13.7 13.9 3.7
Stryker Corporation SYK 142.02 95.4% 23.9% 56,702.5 66.3% 27.5% 4.74 17.3 18.2 2.2
Teleflex Incorporated TFX 241.97 99.2% 51.6% 12,221.2 55.5% 26.2% 6.15 23.5 25.1 3.8
Zimmer Biomet Holdings, Inc. ZBH 117.09 87.7% 15.8% 33,909.4 73.3% 36.1% 4.36 12.1 12.1 3.8

Group Median 95.4% 23.9% $33,909.4 66.3% 26.2% 4.54x 19.4x 20.1x 3.7x
Group Mean 94.1% 27.6% 45,158.6 60.2% 25.8% 4.80 19.8 20.1 3.1

Molecular Diagnostics / Clinical Labs / Tools
Danaher Corporation DHR $85.78 96.8% 8.0% $70,461.3 55.4% 23.9% 4.04x 16.9x 17.1x 2.8x
GenMark Diagnostics, Inc. GNMK 9.63 70.4% (32.0%) 454.11 51.7% (98.7%) 8.98 NM NM NA
Hologic, Inc. HOLX 36.69 78.4% (8.8%) 12,945.27 64.4% 33.7% 4.34 12.87 12.39 3.23
Illumina, Inc. ILMN 199.20 92.9% 56.9% 28,444.20 68.7% 26.8% 11.44 42.66 39.57 1.76
Laboratory Corporation of America Holdings LH 150.97 91.9% 15.5% 21,212.65 33.5% 19.2% 2.19 11.41 11.59 3.30
Luminex Corporation LMNX 20.33 86.1% (0.5%) 792.26 64.8% 16.7% 2.66 15.90 16.91 0.00
Myriad Genetics, Inc. MYGN 36.18 99.2% 112.6% 2,424.09 77.8% 12.7% 3.14 24.81 16.86 1.01
NeoGenomics, Inc. NEO 11.13 95.7% 1.7% 1,009.64 45.4% 10.7% 4.05 37.78 34.52 4.09
PerkinElmer, Inc. PKI 68.97 98.3% 32.9% 8,076.81 47.9% 19.4% 3.77 19.41 19.90 2.62
Quest Diagnostics Incorporated DGX 93.64 82.9% (0.7%) 16,389.01 38.8% 19.0% 2.16 11.35 11.66 2.64
Thermo Fisher Scientific Inc. TMO 189.20 97.4% 31.2% 92,004.21 46.3% 25.1% 4.79 19.12 20.30 3.51

Group Median 92.9% 8.0% $12,945.3 51.7% 19.2% 4.04x 18.0x 16.9x 2.7x
Group Mean 90.0% 19.7% 23,110.3 54.1% 9.9% 4.69 21.2 17.3 2.5

Specialty Pharmaceuticals / Generics
Allergan plc AGN $204.95 79.8% (6.4%) $97,870.6 87.2% 40.8% 6.50x 15.9x 16.1x 4.9x
Diplomat Pharmacy, Inc. DPLO 20.71 70.5% 58.0% 1,532.62 7.3% 1.6% 0.34 21.75 19.73 1.88
Endo International plc ENDP 8.57 39.2% (56.3%) 9,581.40 35.6% 7.8% 2.37 30.58 16.08 26.44
Mallinckrodt Public Limited Company MNK 37.37 52.1% (37.9%) 9,154.27 52.5% 20.4% 2.80 13.73 10.61 8.79
Mylan N.V. MYL 31.37 68.4% (2.1%) 31,044.63 43.6% 32.7% 2.59 7.91 8.80 3.82
Teva Pharmaceutical Industries Limited TEVA 17.60 37.8% (60.2%) 57,554.71 52.2% 31.8% 2.46 7.75 8.00 4.72
The Medicines Company MDCO 37.04 66.2% 5.1% 2,974.13 44.5% (284.3%) 28.12 NM NM NA
Valeant Pharmaceuticals International, Inc. VRX 14.33 57.6% (15.5%) 32,339.31 72.2% 40.7% 3.51 8.61 7.99 7.58

Group Median 61.9% (10.9%) $20,313.0 48.3% 26.1% 2.69x 13.7x 9.7x 4.9x
Group Mean 59.0% (14.4%) 30,256.5 49.4% (13.6%) 6.09 15.2 9.7 8.3



HEALTHCARE PUBLIC COMPANY ANALYSIS (CONT.)

Notes:

(a) Market value based on fully-diluted shares including conversion of all exercisable in-the-money options, less shares repurchased using option proceeds.

(b) Enterprise Value equals Market Value plus total straight and convertible debt, preferred stock and minority interest, less cash and investments in unconsolidated subsidiaries.

LTM EBITDA, EBIT and Net Income exclude extraordinary items.

Biotech
Amgen Inc. AMGN $186.45 97.6% 23.0% $131,882.9 82.2% 53.6% 5.72x 10.7x 11.0x 2.8x
Biogen Inc. BIIB 313.12 94.9% 18.8% 69,812.81 87.3% 54.8% 5.96 10.87 10.97 1.01
Celgene Corporation CELG 145.82 99.8% 17.2% 118,226.37 91.6% 39.7% 9.70 24.46 29.49 2.96
Gilead Sciences, Inc. GILD 81.02 93.9% 8.1% 110,906.14 84.9% 63.1% 3.90 6.17 5.77 1.46
Jazz Pharmaceuticals Public Limited Company JAZZ 146.25 89.3% 25.6% 10,140.98 92.8% 49.2% 6.58 13.36 13.51 2.20
Regeneron Pharmaceuticals, Inc. REGN 447.12 82.3% 17.2% 47,095.37 55.2% 34.8% 8.99 25.87 32.81 0.39

Group Median 94.4% 18.0% $90,359.5 86.1% 51.4% 6.27x 12.1x 12.3x 1.8x
Group Mean 93.0% 18.3% 81,344.1 82.3% 49.2% 6.81 15.2 17.3 1.8

Skilled Nursing Facilities
Brookdale Senior Living Inc. BKD $10.60 59.9% (19.7%) $6,982.0 33.6% 18.6% 1.71x 9.2x 8.8x 6.8x
Capital Senior Living Corporation CSU 12.55 70.2% (23.0%) 1,374.81 40.8% 17.0% 3.00 17.69 18.12 12.99
Diversicare Healthcare Services, Inc. DVCR 11.50 89.7% 14.8% 162.28 20.6% 5.0% 0.31 6.24 8.32 3.54
Five Star Senior Living Inc. FVE 1.55 51.0% (44.3%) 118.13 51.8% 1.2% 0.10 9.02 5.23 4.54
Genesis Healthcare, Inc. GEN 1.16 24.4% (76.9%) 4,794.70 40.7% 8.3% 0.88 10.65 9.27 11.21
National HealthCare Corporation NHC 62.57 79.2% (15.4%) 891.07 40.5% 10.7% 0.94 8.77 8.61 1.46
The Ensign Group, Inc. ENSG 22.59 96.7% (1.7%) 1,401.26 11.0% 7.0% 0.80 11.51 11.75 2.40

Group Median 70.2% (19.7%) $1,374.8 40.5% 8.3% 0.88x 9.2x 8.8x 4.5x
Group Mean 67.3% (23.8%) 2,246.3 34.2% 9.7% 1.11 10.4 10.0 6.1

Physician Practice Management
DaVita Inc. DVA $59.39 84.6% (12.9%) $20,722.4 26.9% 16.3% 1.38x 8.5x 8.3x 3.7x
Envision Healthcare Corporation EVHC 44.95 60.1% (34.7%) 12,117.93 29.6% 16.3% 2.01 12.33 15.23 6.44
MEDNAX, Inc. MD 43.12 59.8% (37.5%) 5,715.34 31.9% 18.8% 1.71 9.10 8.65 2.82
Surgery Partners, Inc. SGRY 10.35 43.0% (38.9%) 2,758.84 25.6% 20.4% 2.43 11.92 11.27 7.89

Group Median 60.0% (36.1%) $8,916.6 28.3% 17.6% 1.86x 10.5x 10.0x 5.1x
Group Mean 61.9% (31.0%) 10,328.6 28.5% 17.9% 1.88 10.5 10.9 5.2

Big Pharma
AstraZeneca PLC AZN $66.4 89.8% 25.2% $99,353.8 82.9% 27.2% 4.6x 16.8x 16.8x 3.3x
Bristol-Myers Squibb Company BMY 63.74 100.0% 7.9% 106,362.9 73.5% 29.7% 5.26 17.7 18.6 1.4
GlaxoSmithKline plc GSK 19.96 85.3% 4.4% 120,744.9 68.7% 27.3% 3.12 11.4 13.8 2.3
Johnson & Johnson JNJ 130.01 94.8% 21.7% 370,934.8 69.4% 34.7% 5.11 14.8 14.9 1.4
Merck & Co., Inc. MRK 64.03 95.9% 5.1% 187,824.5 68.6% 38.6% 4.69 12.2 12.3 1.6
Novartis AG NOVN 85.55 98.3% 17.4% 222,639.2 65.5% 29.4% 4.53 15.4 15.4 2.1
Pfizer Inc. PFE 35.70 98.6% 9.2% 242,101.4 78.8% 38.7% 4.62 12.0 12.2 2.2
Roche Holding AG ROG 255.11 90.5% 9.0% 235,046.2 71.3% 39.5% 4.16 10.5 11.6 1.0
Sanofi SAN 99.29 90.4% 20.9% 133,085.8 69.1% 30.0% 3.21 10.7 12.2 1.7

Group Median 94.8% 9.2% $187,824.5 69.4% 30.0% 4.57x 12.2x 13.8x 1.7x
Group Mean 93.7% 13.4% 190,899.3 72.0% 32.8% 4.36 13.5 14.2 1.9

Overall Median 89.0% 9.1% $12,169.6 50.6% 19.3% 3.34x 13.5x 12.9x 3.1x
Overall Mean 82.0% 9.5% 43,532.5 51.8% 13.5% 3.98 16.6 13.9 4.0
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